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New Sustainable Investment Products Announced at August 18 

 New York Stock Exchange Meeting 
 

Taking a Leadership Role is e3bank 
 

New York, New York, Aug. 18, 2009.  Triple bottom line investment opportunities improving the 
global environment, economy, and social equity were announced today at the Partnershipʼs Press 
Conference at the New York Stock Exchange. 
 
Investments by e3bank improve the triple bottom line with lending for certified green buildings and 
technologies.  Based on proven added financial value, the Bank will provide the first loans in North 
America with cheaper cost of capital for certified green buildings.  "Finance rates for loans are 
reduced as projects reach higher levels of sustainability.  For example, as a new building or retrofit 
attains higher levels of LEED certification (silver, gold, or platinum), the interest rate drops," says 
Sandy Wiggins, e3bank Chairman.   
 
“In addition to the global environmental and health benefits, we also know from our Wall Street 
due diligence, that these investment products can be more profitable, less risky, and preferred by 
investors," says Mike Italiano, Partnership President & CEO. 
 
The Partnership also released today at the NYSE Press Conference, the Capital Markets Briefing 
Paper:  Business Case for Commercializing Sustainable Investment.  The Paper documents four 
years of Wall Street due diligence with investors, investment banks, and rating agencies 
concluding that green buildings and certified sustainable manufactured products are more 
profitable, less risky, and preferred without exception by investors in a survey initiated with S&P 
covering over $3.3 trillion in assets.  
 
Government leadership has increased awareness of the value of green buildings and improved 
the climate for investors.  "I'm very pleased to work with all Mayors to accelerate green building 
and sustainable product investment," said San Francisco Mayor Gavin Newsom, a Capital 
Markets Partnership leader and Officer.   "Like San Francisco, many other cities that have 
adopted LEED green buildings are extending it to the private sector.  Wall Street's Sustainable 
investment makes private sector LEED requirements even better for business, and I know San 
Francisco's business leaders are enthusiastic about Wall Street's investment support." 
 
Loan officers for e3bank are required to be independently certified in green building practices.  
Wiggins emphasized that one of the Bankʼs competitive advantages is a working knowledge of 
consensus, demonstrated green practices showing added financial value:  ”Talking with 
conventional lenders is like staring at a brick wall because they don’t understand the financial  
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benefits of certified green buildings.  For example, sustainable integrative design & development 
(SIDD) with LEED certification can achieve 40% conventional energy savings and other benefits 
at no added cost.”  The Navyʼs green construction experience with SIDD shows a one percent 
reduction in construction costs and more in operating costs.  Firemanʼs Fundʼs SIDD Risk 
Statement shows reduced liability and claims risk, one of the factors for its 5% insurance discount 
for LEED construction.  Liberty Mutual chief underwriters understand these important financial 
factors, and are considering them for the practices of its newly acquired subsidiary Safeco, the 
largest construction surety bonder. 
 
“The fact that the Bank raised its initial capital in two days, likely reflects smart investorsʼ belief 
that weʼre in a sustainable investment market shift due to strong global demand and increasingly 
recognized value, says Frank Baldessarre, e3bank President & CEO. 
 
The Bankʼs operating practices are congruent with the marketʼs recognition of added financial 
value.  The Briefing Paper documents national statistical evaluation of 3000 certified green 
buildings compared to their peers, showing significantly increased occupancy and rental rates 
including a growing differential in todayʼs down market.  
 
Green buildings are also a better investment because the market knows how to measure the 
added financial value through the consensus Green Building Underwriting Standards being used 
by Comerica Bank, Federal Home Loan Bank, federally owned and other leading financial 
institutions, and real estate portfolio managers including CB Richard Ellis.   
 
Jeff Perlowitz, Citi Head of Global Securitized Markets says "We were pleased to facilitate the 
due diligence process by providing Standard and Poor’s and the market with documented 
evidence that investments in green buildings reflect less risk and provide added value.  A nonprofit 
public charity like the Partnership consisting of investment banks, investors and government, is an 
excellent way to transparently disclose value and increase investor confidence in the due 
diligence through an accredited and audited consensus process.”     
 
 
CMP is a nonprofit led by Hon. Gavin Newsom, Mayor, City & County of San Francisco 
representing the US Conference of Mayors, JPMorgan Chase, Citi and Bank of America.  It 
consists of 70 investors, investment banks, NGOs, governments and countries.   
 
Based in Malvern, Pa, e3bank ʻs core business is consumer and commercial lending.  It focuses 
on sustainable technologies adding financial value while improving the environment and social 
equity including helping people install green building and renewable technologies into their homes 
and businesses, and buy clean fuel-efficient vehicles.  The Bank is committed to restoring and 
protecting the natural capital that supports life and our economy, and to live off its interest instead 
of principal.  Its offices are just a walk to rail transit, which not surprisingly, is one of the top three 
factors increasing green building cash flow according to the Underwriting Standardsʼ Green Value 
Score.  www.e3bank.com 

 
Disclaimer:  This is not an offer or solicitation to sell shares, securities of, or financial interests in 
the Bank.  Individuals or entities interested in investing should read the Bankʼs Subscription 
Agreement, collateral material, and Offering Circular.  
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FOR IMMEDIATE RELEASE  
      

Alliance and MTS Announce Partnership to Advance 

Sustainable Product Standards and Awareness 

  
NEW YORK CITY  (August 18, 2009) – The Alliance for Sustainable Built 
Environments and the Institute for Market Transformation to Sustainability announced 
today an educational partnership to advance sustainable product standards in an 
effort to enhance global sustainability and eliminate market confusion and 
greenwash.  
 
The joint initiative will focus on the built environment, including construction materials, 
mechanicals, interior finishing products, and those products that support green 
building operations and maintenance.  A marketing and education program that 
defines and promotes sustainable products that are certified through life cycle 
assessment criteria will be the first initiative launched.  
 
The Alliance is a group of industry leaders who practice and are recognized for 
leadership in sustainability.  MTS is a nonprofit public charity of leading 
environmental groups, governments and companies that developed and now 
administers SMaRT®.  SMaRT was created by MTS and stands for Sustainable 
Materials Rating Technology©.  It is the consensus sustainable product standard and 
covers 80 percent of the world’s products.  
  
“SMaRT is to products as what LEED is to buildings,” said Mike Italiano, President of 
MTS.  “It is a comprehensive consensus rating system with Sustainable, Silver, Gold 
and Platinum Certifications ranging from 28 to 160 achievable points.”  SMaRT’s   
independent global auditing is conducted by Ernst & Young and the Redstone Group.   
 
“The Alliance embraces third-party, product certification as a critical factor in the 
effective adoption of sustainability practices in the building industry,” said Craig 
Zurawski, executive director of the Alliance.  “By using life cycle assessment as the 
foundation of its certification, MTS raises the bar.”   
 
Forbo Flooring, Milliken & Company and Philips Lighting, early supporters of the work 
of MTS and its development of sustainable product standards, also are members of 
the Alliance.  “SMaRT is consistent with Forbo’s corporate sustainability commitment 
to product life-cycle assessment, a SMaRT prerequisite,” said Tim Cole, Director of 
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Community Reinvestment Fund, USA (CRF) brings
together community development lenders and
socially-motivated and market rate investors to
increase the amount of capital funneled into eco-
nomically underserved communities nationwide.

We help community development lenders accom-
plish their missions by providing them with greater
access to capital. At the same time, we enable
institutions, social investors and accredited individ-
uals to meet their social investment goals.

We make this happen by operating the secondary
market for community development financing.
Specifically, we purchase economic development
and affordable housing loans from community
development lenders. We pool them into asset-
backed debt securities and New Markets Tax Credit
(NMTC) investment funds sold to institutional
investors through private placements. By purchasing

DRIVING

SIGNIFICANT

COMMUNITY

IMPACT

loans from community development lenders, we
provide the capital enabling them to make more
loans and drive more capital into disadvantaged
communities.

Since 1988, CRF has injected more than $825
million into economically disadvantaged communi-
ties across the country to help stimulate job cre-
ation and economic development, provide afford-
able housing, and construct community facilities.

We have built strong relationships with a network
of more than 140 community development lenders
across the country. We work closely with these
lenders, growing and learning together as we help
small businesses — from florists and hardware
stores to tortilla factories and charter schools —
grow and expand.

Our efforts to date have helped these lenders 
create strong community impacts, resulting in:
! 11,839 affordable housing units
! 26,332 jobs (2,659 of those provided to 

minorities or women)
! Funding for 389 minority- and women-owned 

businesses

“I would tell other revolving loan funds that if they’re 
looking to recapitalize their loan pool and they’re looking
for an innovative and easy way to do that, then CRF is
their ticket. I have not found anyone as user-friendly as
CRF in terms of making the process work smoothly. It has
really been painless for us and I would think it would be
for anyone.”

— Michael McPherson, 
Oakland Business Development Corp.



CAPITAL MARKET ACCESS THROUGH

SECURITIZATION AND INVESTMENT FUNDS

CRF pioneered the secondary market for community and economic
development loans. This financial market is expanding and helping
to fill the increasing void left by changing government regulations
and shrinking dollars from traditional sources of community 
development financing, such as government grants. Many lenders
and investors consider community development loans to be quite
risky. Yet, we have successfully developed a market that’s growing.

FUNNELING CAPITAL TO COMMUNITY DEVELOPMENT
LENDERS
Typically, CRF purchases community development loans from 
nonprofit organizations and government agencies that operate
revolving loan funds.

Community development lenders sell us specific types of loans.
This process enables lenders to more quickly obtain the dollars 
needed to fund more loans. Loans we purchase include:
! Business Loans
! New Markets Tax Credit Business Loans
! Affordable Housing Loans
! Community Facility Loans

MEETING THE NEEDS OF INVESTORS
CRF provides distinct investment opportunities for market rate 
institutional investors, charitable contributors and socially-motivated
investors, helping them achieve their investment and community
impact goals — whether they include economic return, social
impact or both.

We generate the funds to 
purchase loans from community
development lenders by selling
asset-backed debt securities 
and NMTC investment funds 
to market rate institutional
investors, such as banks, 
insurance companies and 
pension funds. These invest-
ments enable investors to
achieve market rate returns 
while investing in America’s
underserved communities.

As much as 20 percent of the funds backing each loan pool 
consist of investments from charitable contributors and “conces-
sionary investors” (parties that accept below market returns
and/or higher levels of risk), which allow CRF to stand the risk of
first loss in each investment. We’ve issued 18 economic develop-
ment note offerings, three affordable housing debt offerings and
three NMTC investment funds, and have maintained an aggregate
loan loss ratio of less than 0.5 percent and delinquencies at less
than 0.5 percent.

Many of the nation’s leading foundations, corporations and social-
purpose investors have made direct investments in CRF in the form
of low-interest loans that help support our loan purchasing and
securitization operations. Grant support comes from foundations
and corporations that want to participate in the tremendous lever-
aging effect we achieve with their dollars. Through our secondary
market, each dollar investors provide to CRF generates many more
dollars in direct community benefit.

“CRF has brought a new approach to community
investing — bringing more liquidity to the market
and connecting institutional investors with commu-
nity groups. As a large institution, it’s very difficult
to deliver money into communities and CRF has 
provided that opportunity. Each investment has 
performed as promised while creating the social
impact that was desired.”

— Dennis White, 
Metropolitan Life Insurance Co.
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PARTNERING WITH YOU TO 

ACHIEVE RESULTS

STRONG EXPERIENCE, SOLID INVESTMENTS
Our team of experienced financial professionals 
has solid expertise in the community development
industry. Our staff is consistently breaking new
ground to help advance the community develop-
ment finance industry and increase the impact on
the lives of people and their communities.

As an industry leader, we foster strong relationships
with community development lenders, investors and
contributors who count on us to provide the capital,
expertise and tools required to help them fulfill their
specific goals. Our expertise in purchasing, under-
writing, servicing and securitizing economic develop-
ment and affordable housing loans is evident in our
performance track record.

INITIAL STEPS FOR WORKING WITH CRF
If you are a community development lender, we
invite you to meet with a CRF professional to 
discuss how the secondary market can expand 
your loan program. For example, you may want to
focus on specific geographic areas, or tailor the
program to target minority entrepreneurs. During 
our initial meeting, we will help you address 
questions, such as:
! What documents are required to initiate a 

partnership with CRF?
! How is loan documentation handled?
! What funding is required at closing?
! How is credit enhancement addressed?
! Who services the loans?

Many of the nation’s foundations, banks, insurance
companies, corporations and most recently 
accredited individual investors have invested in 
CRF to help meet their investment goals by serving
underserved communities across the country. Since
its inception in 1988, CRF has proven the viability
of the secondary market for economic development
finance. CRF provides community development
lenders with expanding access to the capital 
markets as a result of funding received from its
institutional and socially-motivated investors.

PORTFOLIO OF SERVICES FOR COMMUNITY DEVELOPMENT
LENDERS
CRF is supported primarily by its own revenue-generating activities, which
include the following services:

Loan Purchases --- Our loan purchase programs represent our primary
operation for increasing the amount of capital provided for community
development. CRF purchases economic development, affordable housing
and community facility loans; assembles them into pools with credit
enhancement; and sells them to investors such as banks, insurance
companies, pension funds and socially-motivated mutual funds.

Besides purchasing existing loans, CRF frequently buys loans using a
method called Advance Commitment that allows the lender to respond
quickly to community needs by offering new loans. With an Advance
Commitment, the lender identifies a borrower, underwrites the loan and
submits it to CRF. In turn, we review the loan and issue a commitment
letter to purchase the loan when it closes. 

Loan Brokerage --- We work with community development lenders to
structure loans for larger community development projects and will also
identify investors to invest directly in the loans for these projects.

Portfolio Management --- We service small business and affordable
housing loans that CRF holds in its portfolio, but often contract with 
the community development lender to assist with servicing the loan.
Also, local community development lenders may contract with CRF for
the servicing of their loan portfolios.

One-on-One Consulting --- Whether you require a new skill set to address
a newly identified market opportunity, need additional resources to
support expansion, or want to increase your self-sufficiency, we can
assist in putting the plans, policies and procedures in place to help you
achieve your goals. Our consulting services include: portfolio audits,
strategic planning, managing risk and capitalization alternatives. 
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